
Advanced (k)® from MFS®

Advanced (k) integrates innovative strategies and powerful content, enabling you to attract new clients, 

build rewarding relationships and grow your retirement plan practice.

Strategic relationship management and client retention tools to deliver added value

Advanced (k) features three modules, as shown below. Each module offers a number of impactful tools, 

including detailed PowerPoint presentations, easy-to-follow playbooks/toolkits, client-ready templates, 

and customized reports and analyses.
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Advanced (k)®

Benchmarking financial advisor fees and services

Benchmarking  
Financial Advisor 
Fees and Services

Ann Schleck & Co., an fi360 Company, is not affiliated with MFS®. The information presented herein was provided by Ann Schleck & Co.,  
an fi360 Company, and MFS cannot guarantee its accuracy and/or completeness.

Please check with your firm to make sure that these materials have been reviewed and are approved for use.

FOR INVESTMENT PROFESSIONAL AND INSTITUTIONAL USE ONLY. Should not be shown, quoted, or distributed to the public.
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Advanced (k)®

Building a standout approach

Managing  
Strategic Client  
Relationships

Ann Schleck & Co., an fi360 Company, is not affiliated with MFS®. The information presented herein was provided by Ann Schleck & Co.,  
an fi360 Company, and MFS cannot guarantee its accuracy and/or completeness.

Please check with your firm to make sure that these materials have been reviewed and are approved for use.

FOR INVESTMENT PROFESSIONAL AND INSTITUTIONAL USE ONLY. Should not be shown, quoted, or distributed to the public.
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Advanced (k)®

Managing strategic client relationships

Building a  
Standout 
Approach

Ann Schleck & Co., an fi360 Company, is not affiliated with MFS®. The information presented herein was provided by Ann Schleck & Co.,  
an fi360 Company, and MFS cannot guarantee its accuracy and/or completeness.

Please check with your firm to make sure that these materials have been reviewed and are approved for use.
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Benchmarking financial  

advisor fees and services

Resources to educate you on  

fee norms and services and  

tools to demonstrate your  

value to clients

Managing strategic  

client relationships

A client-needs analysis and 

broad annual relationship  

plan to help you effectively 

manage and retain your plan 

sponsor clients

Building a standout  

approach

Tips and tools to help you 

develop a compelling finals  

presentation that separates  

you from the competition

Together, these tools will enable you to focus on the issues most relevant to your retirement plan 

practice and thereby create tangible results for your clients.

MFS is proud to be partnering 

with Broadridge Retirement 

and Workplace to deliver 

Advanced (k), our 

comprehensive program  

that can help you excel at 

communicating with and 

managing your plan  

sponsor clients.

MFS ADVISOR EDGE®

CREATE YOUR IDEAL PRACTICE

Move Your Retirement  
Plan Business Forward
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Should not be shown, quoted, or distributed to the public.
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Start building stronger client relationships today. Integrate Advanced (k) into your 
retirement plan practice by contacting MFS’ DC investment specialists at 1-800-343-2829.

NOT FDIC INSURED • MAY LOSE VALUE • NO BANK GUARANTEE

Broadridge Retirement and Workplace is not affiliated with MFS®. The information presented herein was provided 
by Broadridge Retirement and Workplace and MFS cannot guarantee its accuracy and/or completeness.


